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2025 New Orleans Industrial
Forecast

Bryce French
Senior Vice President
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New Orleans has historically been a
Class B/C industrial asset market owned
primarily by local owners where more
developed industrial markets have a
strong Class A asset presence and host
active institutional developer and
portfolios.



Barriers to Entry for Class A Product

Challenges



Storm Path
Proximity




Flood Risk
Perception
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Success Stories




Propel Park — The New Louisiana Space
Campus

Location: New Orleans, LA
Development Type: Class A

Size: Up to 800,000 SF
Phase | Status: Complete




Success Story: Industrial Realty Group (IRG)

Positioning New Orleans Favorably for Future Growth in the Logistics & Distribution Sector

Challenge

Mew Orieans Laces the challenge of cofmvncing ten-
ants o pay a rentad premeaum aboyve typecal Class B
ard Class C rares 1o pustify the costs of ConsImucT-
ing & Class A Distnibuton Center. Addibonally, with
i Port of New Orleans Lowsiana Ingemahonal
Terméanal expectad o COMMENos operations in
28/ 203, the regicn must bagin developing new
Warehouss product [0 SUpDOrT an anteipaned 5X
ErowEh i CONtaIneT Yol umse,

Solution

1RG built a speoulative 263,000 square foot Class

A& Desaribuition Cemer within Propel Park., Within
o year of recending a Certicate of Occupancy, the
building achieved 100% oocupancy with o nation-
al credit Denants a1 double-digit annual Frents and
ten-year lease terms. Notably, neither tenant was
girectly related o the Port container business, indi-
CaTing that national tenants accustomed 1o Class A
buildings are willing bo cooupy such Spaces in Mew
Orieans. Gaven construction timelings for this type
of product npecally range frafm 8 10 15 months, 1RG
prioritiped having a building ready when tenants
were actively searching, which proved critical for
Stretadid leise-up.
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Resulls

IRG's Propel Park represents tho only true Class A Destnbution

Center constructed in the New Orieans Market. The 263,000 sguane

foct busiding wias Tully leased within @ one-year period, with
one Tenant occupying 96,000 square feet and ancther taking the

remaming 167,000 sguare teet, both with T0-year terms at doubie-

digit rerital rates. The building features several modern amenites
ncluding:

= Tilt 'Wall Construcrion

- High Eaves [Typically 30 - 34 Feet]

- Front Loaced Buldings

= Dock Doors With Levelers

- Speed Bays

- Led Lights With Motion Sensors

- Advanced Fire Supprestion Syshems

- Truck Courts

- Employes Parking

- Security Feanmres (Cameras, Access Conirol)
= [(Mhoé Space For AdmirtSoration

- Good Transportation Access [Proximity To Highways And Rail)
- High Yodume Low Speed Fars

- Sustainable Building Features [Solar Panels, Green Roofs)
- Modern Technology Infrastruciure (Wi-Fi, Power Outbers)



The Next Domino to Fall....

Rue Sucre - Luling
Business Park

Location: Luling, LA

Development Type: Class A “ﬁ'ﬂ |
i

Size: 125,000 SF R

Phase | Status: Complete U
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Diferences?



CLASS B/C CLASS A

Low Eave Heights High Eaves/Clear Heights
: . Superior Loading w/ Dock
Metal Poor Loading Tilt Wall Le\F/)eIers °
suildings I Poor Lamping suitings NI huro 50 v
Poor Parking Ample Parking
Poor Sized Truck Courts Full Sized Truck Courts

Speed Bays



Metal Tilt Wall




Migration to Amenities

Flight to Quality
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—— Across asset classes tenants are mlgratlng to highly amenities buildings and are
willing to pay a premium when compared to Class B or Class C




National Tenants are Seeking

Comparable Class A Space as in Other
\arke

®
Ground




Port Driver
5X 3m

TEU Capacity TEU Capacity




FORECAST



New Orleans Industrial History and Forecast

Availability Rate (%)
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Source: CBRE Econometric Advisors, October 2025



FORECAST

What to expect in

2026-2030 =i
I IE 6.2%

Completions by Availability Rate
2030 by 2030

Source: CBRE Econometric Advisors, October 2025



What can
we do as a
market?

1
2
3

Encourage local developers
to advance Class A projects

Offer competitive
amenities

Ensure national tenant reps
are incentivized though
offering competitive
commissions



Forecast Summary

More Class A developments
Higher Rental Growth
Influx of out of state developers

Bigger national tenant presence

Forecasted
Outcomes

Diminishing Availability — Average 6.7%
Average 62,000 SF Annual Absorption

Average 42,000 SF New Deliveries



Thank you.

FOR MORE INFORMATION:

Bryce French

Senior Vice President
504 427 2090
Bryce.French@cbre.com

CBRE

CBRE ©2025 All Rights Reserved. All information included in this proposal pertaining to CBRE—including but not limited to its operations, employees, technology and clients—are proprietary and confidential, and are supplied with the understanding that they will be
held in confidence and not disclosed to third parties without the prior written consent of CBRE. This letter/proposal is intended solely as a preliminary expression of general intentions and is to be used for discussion purposes only. The parties intend that neither shall
have any contractual obligations to the other with respect to the matters referred herein unless and until a definitive agreement has been fully executed and delivered by the parties. The parties agree that this letter/proposal is not intended to create any agreement or
obligation by either party to negotiate a definitive lease/purchase and sale agreement and imposes no duty whatsoever on either party to continue negotiations, including without limitation any obligation to negotiate in good faith or in any way other than at arm’s
length. Prior to delivery of a definitive executed agreement, and without any liability to the other party, either party may (1) propose different terms from those summarized herein, (2) enter into negotiations with other parties and/or (3) unilaterally terminate all
negotiations with the other party hereto. CBRE and the CBRE logo are service marks of CBRE, Inc. All other marks displayed on this document are the property of their respective owners, and the use of such logos does not imply any affiliation with or endorsement of
CBRE.
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