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Louisiana 
Success in 

2025: 
Big Wins 
Across LA

RICHLAND

$10 B DATA CENTER

IBERIA

ASCENSION

ST. BERNARD

PLAQUEMINES

$1.1B CAPEX PROJECT

$5.8 B CAPEX PROJECT

$1.8 B CAPEX PROJECT

$39 B CAPEX PROJECT



Historically:  
Class B/C 

Market

New Orleans has historically been a 
Class B/C industrial asset market owned 
primarily by local owners where more 
developed industrial markets have a 
strong Class A asset presence and host 
active institutional developer and 
portfolios.



Challenges

Barriers to Entry for Class A Product



Storm Path Proximity

Storm Path 
Proximity



Storm Path Proximity

Flood Risk 
Perception



Storm Path Proximity

Geographic 
Constraints

Development Constraints

Lake Pontchartrain

Mississippi River



Storm Path Proximity

Limited 
Power



Proof of Concept

Success Stories 



Propel Park – The New Louisiana Space 
Campus

Location:  New Orleans, LA
Development Type:  Class A
Size: Up to 800,000 SF
Phase I Status:  Complete





The Next Domino to Fall….

Location:  Luling, LA
Development Type:  Class A
Size: 125,000 SF
Phase I Status:  Complete

Rue Sucre - Luling 
Business Park



The Differences?

Class A vs. Class B/C



CLASS B/C CLASS A

Low Eave Heights
Poor Loading
Poor Lamping
Poor Parking
Poor Sized Truck Courts 

Metal 
Buildings

High Eaves/Clear Heights
Superior Loading w/ Dock 
Levelers
Auto LED Lights
Ample Parking
Full Sized Truck Courts
Speed Bays

Tilt Wall 
Buildings
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Metal

Ample

Tilt Wall

Poor



Flight to Quality

Migration to Amenities 



Across asset classes, tenants are migrating to highly amenities buildings and are 
willing to pay a premium when compared to Class B or Class C

Tenants Willing to Pay a 
Premium



Tilt Wall 
Buildings

National Tenants are Seeking 
Comparable Class A Space as in Other 
Markets



5x
Container Volume

3m
TEU Capacity

Port Driver

TEU Capacity



FORECAST

INDUSTRIAL STATISTICS



New Orleans Industrial History and Forecast
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Forecast Period



What to expect in 
2026-2030

FORECAST

6.2%
Availability Rate 
by 2030

878K SF
Completions by 
2030

1.3M SF
Total Absorption 
by 2030

Source: CBRE Econometric Advisors, October 2025



What can 
we do as a 

market?

Encourage local developers 
to advance Class A projects

Offer competitive 
amenities

Ensure national tenant reps 
are incentivized though 
offering competitive 
commissions



Forecasted 
Outcomes
Diminishing Availability – Average 6.7%

Average 62,000 SF Annual Absorption

Average 42,000 SF New Deliveries

Forecast Summary
More Class A developments 

Higher Rental Growth

Influx of out of state developers

Bigger national tenant presence



Thank you.
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FOR MORE INFORMATION:
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